
SELLING YOUR HOME 
 

“I can sell it myself and save more money”.     Interesting thought,  
however, it usually ends up costing MORE than the 6% fee!    
 
1. Who is scheduling your showings and dealing with customers?   Is your 
home published in the local MLS system? 
2. Who is handling  your contracts and hopefully the proper negotiations?   
3.  Have you ever seen the amount of paperwork that goes into closing a 
deal? 
4. Do you have funds to pay an attorney per hour?  
Yes, there is always a cost to hiring an agent, but it wanes in comparison to 
the expenses you’ll take on by selling your home on your own.   
5. Marketing solo requires a significant investment and in-depth knowledge 
of locations, social media and multiple immediate out-of-pocket costs.   
6. Picking the right price is challenging without the professional knowledge 
and an immense understanding of the current real estate market.  
 

BUYING A HOME 
 
“It’s to expensive to use an agent”.  Well, Good News!   Generally the 
commission is paid by the Seller, unless otherwise noted, and Buyer(s) may 
only have a small agent fee. 
     
1. Why do I need an agent to represent?     Point Blank— to help you.   
(In order to hire your agent, he\she will ask you to sign an agency form.) 
2. Agents understand the industry, local neighborhoods, pricing, they are 
professionally skilled negotiators, and handle the oodles paperwork. 
3. It is recommended to find one agent and stick with one agent.  Let’s 
face it, agents work for commission, we all know that. There is a lot of time 
and work that goes into researching properties, scheduling showings,  
coordinating locations and times etc. .     
4. It is only suitable that such agent would get compensated for his\her in-
volvement, not get a phone call that you used your cousin’s aunt’s friend of 
your sister’s boyfriend and already purchased a home.   
5. It is encouraged to sign a Buyer Agency form where both parties agree to 
fulfill their respective duties.   The agent will do his\her best to find you the 
home you’re looking for, and you will trust and remain faithful to that agent. 
6. If you worked hours on end, wouldn’t you want to get paid?     Of course!    
7. So exciting!  Whether it’s your 1st, 2nd or 3rd home, this can be 
(and should be) a great experience! 
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Homesale Mortgage 

Mark Newcomb 
Office: 610-372-3200 

Cell: 610-698-2140 
mark.newcomb@homesalemortgage.com  

http://marknewcomb.homesalemortgage.com 

CALL FOR YOUR  
FREE PREAPPROVAL! 

³/HW�WKH�EX\HU�EHZDUH��WKH�SULQFLSOH�WKDW�WKH�VHOOHU�RI�D�
SURGXFW�FDQQRW�EH�KHOG�UHVSRQVLEOH�IRU�LWV�TXDOLW\�XQOHVV�LW�LV�
JXDUDQWHHG�LQ�D�ZDUUDQW\�´������� 

5HDOWRUV�DUH�127�/DZ\HUV��3OXPEHUV��(OHFWULFLDQV��
6XUYH\RUV��,QVSHFWRUV�RU�$SSUDLVHUV�����5HDOWRUV�DUH��DJHQWV�DQG�
VDOHVSHUVRQV�����$OWKRXJK�\RXU�DJHQW�PD\�EH�FRPSHWHQW�LQ�FRQ�
WDFWLQJ�WRZQVKLSV�RU�ORFDO�JRYHUQPHQW�UHJDUGLQJ�TXHVWLRQV�IRU�
IHQFLQJ��UHJXODWLRQV��XWLOLWLHV��GHHG�UHVWULFWLRQV��SURSHUW\�ERXQGD�
ULHV��VFKRRO�GLVWULFWV��HWF��LW�LV�LPSRUWDQW�IRU�\RX�WR�GR�\RXU�RZQ�
GXH�GLOLJHQFH�DQG�FRQWDFW�WRZQVKLSV�RU��ORFDO�JRYHUQPHQW�WR�
GHWHUPLQH�WKH�DFWXDO�IDFWV��� 

��Ă�ǀ�Ğ�Ă�ƚ����ŵ�Ɖ�ƚ�Ž�ƌ� 

>�d͛^�'K͊����t�/d͊ 
�Ž�ǇŽƵ�ŚĂǀĞ�ǇŽƵƌ�ƉƌĞĂƉƉƌŽǀĂů͍ 

 

7KHUH·V�QR�XQFHUWDLQW\�WKDW� 
WKH�ULJKW�UHDO�HVWDWH�DJHQW�
PDNHV�\RXU�OLIH�HDVLHU�ZKHQ�
VHOOLQJ�RU�EX\LQJ�D�KRPH��DQG�
FDQ�HYHQ�VDYH�\RX�PRQH\�LQ�

WKH�SURFHVV���� 
 

7KH�FRPPLVVLRQ�IRU�D�WRS�
DJHQW�LV�D�VPDOO�SULFH�WR�SD\�
ZKHQ�\RX�FRQVLGHU�KRZ�PDQ\�
ZD\V�\RXU�DJHQW�FDQ�KHOS�JHW�
\RXU�KRPH�VROG��IXOILOO�\RXU�
GUHDP��ILQG�D�QHZ�RQH��VDYH�
WLPH��DQG�NHHS�\RXU�KDUG-
HDUQHG�LQFRPH�LQ�\RXU�RZQ�

SRFNHWV���� 

Respect the Seller. . . 
 
 
 
 
 
 
 

BUYER STEPS. . . 
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Have you toured the property thoroughly? 
Have you spoken with your lender requesting a Preapproval Letter?    
     (A Preapproval letter must accompany the Agreement for presentation to the Seller) 
Have you read and understood the Seller Disclosure? (You will need to sign it.)  
If it was unavailable at the time, you can request a contingency as follows:   
“Agreement subject to Buyer(s) review and approval of Seller Disclosure 
within five (5) days of execution date”. 
Have you made arrangements for your escrow deposit to be available?   
     (A check will need to accompany Agreement) 
Have you discussed a possible settlement date with your Realtor? 
Have you discussed “Inspections” with your Realtor?       


